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WELCOME TO BUYING A HOME

Congratulations! You’ve made the first steps in 
your journey to become a homeowner. 

We created this packet of information specifically 
to help home buyers prepare themselves for the 
experience of purchasing a home.

When buying a home, it will be helpful to have a 
basic understanding of the process.

Consider this your guide.

Our real estate market expertise means that we 
are able to interpret all the data that dictates the 
optimum offering price strategy, so your offers 
will make sense for you and be competitive.
Of course, we will take the time to listen, 
understand your challenges, goals and answer 
any questions you may have along the way.

In the meantime, we hope that you’ll take the 
time to review the attached information.  In the 
event you may need a home listed consecutively, 
we need to create a comprehensive marketing 
plan to get it sold.

We appreciate the opportunity to earn your 
business and look forward to the possibility of 
working with you!
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• DEFINE YOUR GOALS

DETERMINE WHY YOU ARE BUYING A HOME 

Is it a permanent place for you and your family, an investment. or a second 
home? Whatever the reason. it is important that you buy with an eye on the 
resale investment potential. 

Why has buying a home also become such an investment opportunity? 

No one can predict the future and over the last 25 years the average price of a home has risen substantially. 

Land has become a decreasing  resource. especially  in  and   around major  cities    and cultural hubs.which has 

created the demand. 

Housing is typically considered to be a stable investment. offering good rates of return. 

Low interest rates over the last l O years have made mortgages affordable. 

Money that pays a mortgage turns into equity that can be used to finance other opportunities. 

Demographics and immigration have always been major factors in influencing investment opportunities. 

It is not always necessary to sell your home just because you are moving: depending on the equity 

created it may be possible to offset the remaining mortgage by renting out the property. . 

Investing your time to understand your local market and the influences could pay large dividends. 
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EXCLUSIVE BUYER 

AGREEMENT 

The exclusive buyer agreement is signed 

by the buyer and real estate professional 

to establish agency. 

This document ensures that you are 

working with the real estate professional 

exclusively. 

This is a commission based business. 

By signing the agreement you give your 

real estate professional assurance that 

once they find your home they will be 

compensated upon closing. 

Once the agreement is signed you will 

begin .... Home shopping!!!!! 
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5 CHARACTERISTICS THAT MAKE A GOOD LOCATION 

1. A SAFE NEIGHBORHOOD

A home located in a community with little to no crime.

where it is safe to walk freely. and where neighbors interact

is most desirable.

2. GOOD SCHOOLS

Being in a good school district. even if you don't have children.

is where young families will always buy. The better the school

district. the higher the values of the surrounding homes.

3. CONVENIENCE

The easier it is to access main features of the community. the

more valuable the home. For many homeowners it is access

to shopping and major road systems.

4. VIEWS

No matter the city or town. someone will always pay more

for a great view or to be on or near the water.

5. NO INTERMITTENT NOISE

Being located near noise. whether a busy street during rush

hour. close to a fire station. hospital. or airport. is generally

considered a negative.
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UNDERSTANDING PROPERTY TYPES 

Understanding the fundamentals-as described below-is not only important. 

but necessary to consider a variety of types and sizes. Each type of property 

offers their own advantages and disadvantages. 

HOUSE 

The most popular style and the most solid investment. A free-standing and 

detached home resting on its own lot. which offers a greater degree of privacy. 

Typically homes and the land are owned completely by the homeowner and 

therefore completely their responsibility to manage and maintain. 

SEMI-DETACHED/DUPLEX 

A single-family home that is joined to another by a common wall. It can offer many 

of the advantages of a single-family detached home and is usually less expensive 

to buy and maintain. 

TOWNHOUSE/ROW HOME 

One of several types of single-family homes joined by common walls. It offers less 

privacy than a single-family detached home. but still provides a separate outdoor 

space. These homes can cost less to buy and maintain. but are typically subject to 

homeowner associations that are responsible for maintenance and management. 

which can cost an additional fee per month. 

CONDOMINIUM/ APARTMENT 

Refers to a form of legal ownership as opposed to a style of construction. 

Condominiums can be high-rise residential buildings. townhouse complexes. 

individual houses. or low-rise residential buildings. Owners do not have complete 

control over their property, being subject to homeowner association rules; however. 

the maintenance and management of the building are taken care of and in many 

cases there is an increased level of security. 
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• MAKE YOUR PLANS

After answering the following questions you will be in a great position to research your housing 

and mortgage options as well as create the appropriate action plan and time line for moving 

forward. 

SET YOUR PRIORITIES 

• What do you want from a home?

• What does your family want from a home?

• Do you want a turnkey home or would you prefer to renovate?

• Choose the top five 'must-haves·.

• Choose the top five ·would-likes·.

• Are you pre-approved for a mortgage?

• What can you afford on a monthly basis?

• When is the ideal time to move?
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BENEFITS OF 
PRE-�ALIFICATION 

•

• Knowing what you can afford 

enables you to plan accordingly 

-it allows you to understand

how much you will be lent and 

how much you can actually 

afford to pay each month.

• As a qualified buyer. you will be

taken more seriously when you

make an offer on a home.

• You are able to take the time to

understand the short and long­

term implications. allowing you

to make informed decisions and

research your options.
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FINANCIAL OBLIGATIONS 

• Earnest Money: This is due when your offer is accepted.

Earnest money typically equates to 1% of the sales price.

Ex. $350,000 X l % = $3,500

• Home Inspection: A home inspection is not required. but it is

recommended. The typical cost is $200-$400. The inspector will

likely require payment prior to your appointment.

• Appraisal: An appraisal is required. The lender will order the

appraisal and you will have to pay for it. The typical cost of

appraisals are $475-$650.

• Pest & Termite Inspection: This cost will vary depending on the

company you choose. These inspections are recommended to

protect your home from pests.

• Survey: A survey refers to the process of locating and measuring

a property's boundary lines to determine the exact amount of

land that a homeowner owns.

• Down Payment: Depending on the type of loan you receive. it

can equate to 3.5%-20% of the loan.

Ex. $350,000 x 5% = $17,500

• Closing Costs: Your closing costs can equate to around 4%

of the loan. Keep in mind your prepaid taxes, mortgage, loan

origination fee. attorney fees. homeowner insurance. etc. are

included in this cost. Ex. $350,000 x 4% = $14,000
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www.OdessaRealty.Net 

WE HAVE NOT, AND WILL NOT, EITHER DIRECTLY OR INDIRECTLY 

DISCRIMINATE AGAINST YOU OR ANY OTHER 

PROSPECTIVE PURCHASER OR LESSEE ON THE BASIS OF RACE, COLOR,
RELIGION, SEX, DISABILITY, FAMILIAL STATUS, OR NATIONAL ORIGIN.
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