PARTNER WITH A REAL

ESTATE EXPERT

We will walk through the
selling process together
and create a strategy to
achieve your goals.

This is not intended to
solicit a currently listed
home. Information is
deemed reliable, but
not guaranteed

PRICE IT RIGHT
By analyzing current market

trends, we will determine a price
that attracts serious buyers and
maximizes your profit..

PREP LIKE A PRO
Think like a buyer! Prepare

your home by decluttering,
deep cleaning, and staging

to highlight the features
buyers want most.
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LOAN APPROVAL

The buyer’s lender finalizes
loan approval, ensuring all
financing is secured for a
seamless closing.

SHOWINGS
Keep your home welcoming and
tidy so buyers can easily imagine
themselves living there. It’s all
about making a great impression!
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LISTING DAY
Your home is officially on
the market! With stunning
photos and an expertly
crafted marketing plan,
we'll captivate buyers and
generate interest.

OFFERS & NEGOTIATIONS

When an offer comes in, we will go
over the details to help you make a
confident decision on whether to
accept, counter, or decline.

UNDER CONTRACT
Congratulations! You and the buyer
have agreed on terms, and the
paperwork is signed. We're moving
toward closing!

INSPECTION

A buyer typically hires an inspector to
evaluate the home and may request
repairs. I'll advocate for your best
interests, negotiating any requests so
everything stays on track.

APPRAISAL

The appraisal confirms your home'’s value
aligns with the purchase price and is a key
step in finalizing the buyer’s loan.

CLOSING DAY

It's the big day! You and the buyer will complete the
final paperwork to transfer ownership and funds.
Cheers to new beginnings and exciting opportunities
ahead!
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