
Marketing Proposal 



Realty ONE Group 

With over 16,000 closed transactions and sales of over $2.7 billion in 2011, 

Realty ONE boasts nearly 3,300 professional agents in the tri-state area 

(NV, AZ, CA). Realty ONE was named by Inc. 500 as one of the fastest 

growing companies in America, for three consecutive years (2009-2011) 



 

#1 Fastest Growing Company in California & Arizona  

 

• Realty ONE Group is #2 in Arizona - UP 3 Spots Since Last Year  

• 25,000 CLOSED TRANSACTIONS AND 

• $6.5 BILLION in SALES in 2013 



Why Choose Joe at OnQRealtyGroup? 

• Over 18+ years of Real Estate  

   Marketing & Pricing Experience 

 

• Four-time Award winner of    

   President’s, Executive and 100%   

   Clubs in Sales  

 

• ASU Communications Studies  

   (Bachelor of Science) Graduate    

 

• My Un-Ending Personal Commitment    

   of always staying in touch, advising  

   and helping you navigate the home  

   sales process 



Testimonials 
“I haven't known Joe very long, but a friend of mine told me that if I wanted a realtor 

that was honest and fair with the seller, that Joe was my person. Joe is all that and then some. He 

has kept me informed of all progress with the property and would you believe he had my house sold 

with-in a month of meeting with him and putting it on the market. He has become a very good friend. 

I would recommend him always.” Previously listed with other agent for 117 days – SOLD and Closed 

with Joe in 29 days with 3 offers in the first 7 days of new listing)   ~ Maxine Fulton 

 

“We were having such a hard time reaching our Realtor when trying to sell 

our house and were ready to give up. Joe called us one day to come by to preview our home for one 

of his clients. After we met Joe, we were impressed with his integrity and the way he seemed to care 

for his clients. We kept his card and was one of the first we called to re-list our home after our listing 

expired. After losing months of prime market time, it was a relief to have Joe sell our house in just 

under 4 weeks.”     ~ Pam & Les F. 
 

“Joe’s ability to communicate the home selling process has been great. He 

gave us excellent advice about preparing our home before putting it up for sale. As nervous as I was 

about selling my first home, Joe put me at ease and had my home sold for full price in less than a 

month! I only wish I had him involved in the purchase of our new home. I won’t make that mistake 

again!”     ~ Sara S. 

 

“Just a word of appreciation for the way you handled our sale in Arrowhead 

Ranch. When we tried to sell on our own, you were the only Realtor who dropped by to offer help. 

When we realized we didn’t want the hassle of selling ourselves, we called upon you to take over. 

You always responded to us in a timely fashion, and kept us up to date on your marketing. Your 

materials were really great and showcased our home quite well. Many thanks for helping us get it 

sold quickly!”      ~ Barb & Richard S. 

 

“Joe's attentiveness to my needs when selling my home has been superior. 

He went the extra mile to suggest ideas and give alternatives, shows concern and understanding 

and was always willing to assist. He consistently stayed in touch throughout the entire process and 

got us on our way back to Massachusetts.”    ~ Sheila G. 



Marketing Plan – The Industry Standard 

• Multiple Listing Service 

 

• Listing on www.OnQRealtyGroup.com 

 

• Attractive Realty ONE Group Yard Sign 

 

• Multiple Digital Photos of Property 

 

• Detailed Full Color Property Brochures    

  available on Sign Post with Immediate   

  access to information by smartphone 

 

• Virtual Tours on Multiple Websites 

 

• Multiple Open Houses 



Marketing Plan – My Standard 
 Have you ever wondered what a serious, proactive and hard-working Realtor will 

do to sell your home in days instead of weeks and months (if at all)? There are 

homes under contract right now that have found a buyer in days. Have you ever 

wondered what it takes to have a GREAT Marketing Plan to sell your home?  

• Write a Great Property Description that will GRAB the buyer’s attention immediately 
 

• Take 5-10 Good photos of the home showing  its BEST assets. Good photography wins! 
 

• Enter the property information into MLS and make it IMMEDIATELY available to all 

Arizona agents. 
 

• Utilize my ever-expanding active buyer contact list from all my previous property 

marketing 
 

• Send out E-mails and Texts about the new listing to my active buyer’s list 
 

• Post  ads about Your property to Craigslist and Backpage.com - 3 times daily 9-12-5 
 

• Include on ListHub & Postlets to Broadcast the listing to over 60 national e-publishers  

that includes a network of over 900 high ranking Real Estate websites like Realtor.com, 

Trulia &  Zillow! 
 

• Produce a  Video Virtual Tour of Your property & post on YouTube & Facebook  
 

• Place an attention getting ad on the Real Estate Facebook page with a link to the 

YouTube Video 
 



Marketing Plan – My Standard – pt2 
 Have you ever wondered what a serious, proactive and hard-working Realtor will 

do to sell your home in days instead of weeks and months (if at all)? There are 

homes under contract right now that have found a buyer in days. Have you ever 

wondered what it takes to have a GREAT Marketing Plan to sell your home?  

 

• Install an Electronic Safety Lockbox That records ALL showings so buyer’s agents will 

have a “We Are Open for Business” access to the property 
 

• Provide an attractive sign that tells visitors in the area that your house is “For Sale!” 

Include a “QR” code and a specific “Text Me for More Information on This Listing”  
 

• Create color flyers with web-links to the property’s own website page(s) with the 

home’s current financing options on the back as well as links to its website and keep them 

stocked in a flyer box. 
 

• Place directional for sale signs at the subdivision intersections (where allowable) 
 

• Send Flyers to the neighborhood allowing them the opportunity to choose their new 

neighbors 
 

• Market by sending e-Flyers to all of our company's  5000+ (and counting) agents as 

well as to all the agents in Maricopa County with clickable links to get full information and 

how to show the property 
 

• Start a buzz in the neighborhood by contacting the neighbors prior to any Open Houses 

scheduled on selected Sundays 
 

• Provide You with Consistent follow-up on all agent showings, open house visitors, ads, 

sign calls  and general inquiries. 



Where Do Buyers Come From? 



How Buyers Search for Property? 



Use of Internet for Home Search 

The typical buyer 

searches for 12 

weeks and views 12 

homes during the 

process. Buyers find 

visuals on the Internet 

particularly useful - 

pictures of the 

property, detailed 

information about the 

property for sale, and 

virtual tours all aid 

buyers.  



We Maximize Exposure  for  Your Property Online! 

Your Listing will be 
advertised on 50 
national sites.  
Total coverage for 
the whole ListHub 
network is more than 
800 Web sites all over 
the nation. 



Your Listing Featured on… 



FrontDoor.com 

 

Our listings are 

also featured on  

FrontDoor.com  

Capitalizing on 

HGTV’s 

loyal cable TV 

audience! 



Your Listing Featured  on… 

Your home will be 

prominently featured on 

OnQrealtyGroup.com with 

Multiple Pictures, Virtual 

tours, Extensive Information 

on your property, schools, 

neighborhood, attractions, 

parks, shopping, maps, 

mortgage calculators, 

informational videos and so 

much more! 

www.OnQRealtyGroup.com 



Your Listing Also Featured on… 

Your home will be featured on 

RealtyONEGroup.com also 

featuring Multiple Pictures, 

Virtual tours, Extensive 

Information on your property, 

schools, neighborhood, 

attractions, parks, shopping, 

maps, mortgage calculators as 

well as our  blog and/or social 

media sites….Facebook.com, 

Vflyer.com, Craigslist, 

Postlets.com 

www.RealtyONEGroup.com 

 



Showcasing Open Houses Online 

Realtor.com 

FrontDoor.com 

OpenHouse.com 

Trulia.com 
 



Pricing Your Home  to SELL 

Fair Market Value 

Economic Trends 

New Construction 
Distressed Properties 

Market Supply and 
Demand 

Location Condition Of Property 

What  

Determines 

Price? 

 



Time & Price  are  Important 

 

Property has highest 

chance of sale when it is 

newer on the market. 

 

Pricing your property at 

or slightly below market 

value exposes it to 

largest percentage of 

prospective buyers and 

increases chances for a 

quicker sale. 

 

 

 



Next Action Steps 

• Review of Your Comparative Market Analysis 

• Determine List Price 

• Complete Listing Agreement & Disclosures 

• Install Electronic Lockbox 

• Initiate the Marketing Plan 

• Communication & Updates 

 
 

 


